FORM E
CONTRACT ACCEPTANCE AND AWARD

{Top porilon of this form will be compleled by NJIPA If the vendor Is awarded a coniracl. The vendor should
complete the vendor authorized signatures as part of the RFP response.)

NJPA Conlract #: 0817146-PMC

Proposer's full legal name: Peterbllf Motors Company

Based on NJPA's evaluation of your propasal, you have been awarded a contract. As an awarded vender, you
agree fo provide the products and services contained in your proposal and lo meet all of the terms and
condillons sel forth In this RFP, in any eamendments fo this RFP, and in any exceptions.thal are accepied by NIPA.
The effectlve date af the Conlrac] will be November 15, 2014 and will expire on November 15, 2020 [no laler than

the later of four years from the expiralion date of the curently awarded coniract or four years from the date ihal
the NJPA Chlef Procurement Officer awards the Conlractj, This Confract may be exiended for a fifth year al

NIPA's discretion.

NJPA Authorized Slgnatures:

W/ Jorsmy Schwariz
MIPK DIRECYOR OF COOPERATVE CONTRACTS {NAME PRINTED OR TYPED)

AND PROCUREM
S / R Chad Coauette

e et ==
" {NAME PRINTED OR 1YPED)

Sl
NJPA'ER RZED SIGNATURE

Awarded on November 15, 2016 NJIPA Contract # 0817146-PMC

Vendor Authorized Slanatures:

The Vendor hersby accapts this Contract award, including all accepled exceplions and amendmenis.,

Vendor Name [’:’r-f) Mﬂtrﬂ - ?'ejtfg;lf M’ ﬂIVJ C“‘-’rﬂv‘y
ignatory's Tille 41’[' 4"1\#{-0 ﬂ&@-{_ - s:&. (f' MA‘Z%—
yi RobertP. Woodall

THORIZED SIGNAHJIQE {HAME PRINTED OR TYPED]

Auth

VERDOR

Execuledon_____ ,20 NJPA Conlract # 081714-PMC



Contract Award
RFP | #081716
FORM D

Formal Offering of Proposal
(To be completed only by the Proposer)

ICLASS 6, 7, AND 8 CHASSIS WITH RELATED EQUIPMENT, ACCESSORIES, AND SERVICES

In compliance with the Request for Proposal (RFP) for CLASS 6, 7, AND 8 CHASSIS WITH RELATED
EQUIPMENT, ACCESSORIES, AND SERVICES, |the undersigned warrants that the Proposer has examined this RFP
and, being famitiar with all of the instructions, terms and conditions, general and technical specifications, sales and service
expectations, and any special terms, agrees to furnish the defined products and related services jn full compliance with all
terms and conditions of this RFP, any applicable amendments of this RFP, and all Proposer’s response documentation, The
Proposer further understands that it accepts the full responsibility as the sole source of solutions proposed in this RFP
rcsponseaudthntﬂ‘] Fpascracecpis-responsibilibforan raetorssed-tor-fy Hyrspropo it

LU

Company Name: "Redirbi 1} Mo Crpery  Date: Bla |1

Company Address: _\1a®> ove byt Shyed.

City: Parden State: _Tw Zip: _“Jatos
Contact Person: Janessn_ Gn fRx Title: _Nahsnal Fld Sdes Murge

Authorized Signature; ]
(Name printed or typed)
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Form

EXCEPTIONS TO PROPOSAL, TERMS, CONDITIONS

AND SOLUTIONS REQUEST

Company Name: Peterbilt Motors Company

Any exceptions to the terms, conditions, specifications, or proposal forms contained in this REP must be noted in writing

and included with the Proposer’s response. The Proposer acknowled
accepted by NJPA or included in the final contract. NJPA will make

ges thal the exceptions listed may or may not be

reasonable efforts lo accommodate the listed
exceptions and may clarify the exceptions in the appropriate section below.

Section/page Term, Condition, or Specification Exception TNIPALT
... fifth-year contract option... Peterbilt reserves the right 10 [ i '
accepl or reject fifth year contract .’-QF:CEP-E'?d.a.é'"I‘:

3.11.1/5 option. clarification:
Any such dealer will be Dealers as independently R
considered a sub-contraclor of businesses,
3.14/6 proposer/vendor.
Vendor will take sole Peterbilt Motors Company is
responsibililty for the responsible for condition of
performance of delivered equipement as delivered to dealer,
equipement/products/services. Pre-delivery inspection will be
performed by dealer and issues wil) |:
be addressed through warranty :
3.23/8 procedures,
Vendor assumes all Peterbilt Motors Company is
responsibility for the responsible for condition of
equipment/products/services/and equipement as defivered to dealer,
actions of any such sub- Pre-delivery inspection will be
contractor, performed by dealer and issues will |
be addressed through warranty F
3.23.2/8 procedures,
...additional one-year Peterbilt reserves the right to
renewal/exlenstion, accept or reject fifth year contract
3.26.19 option.
Proposer agrees to pay for and Pre-delivery inspection will be -
retumn shipment on products that performed by dealer and issues wil] [*
arrive in a defective or be addressed through warranty
inoperable condition. Proposer procedures. Any vehicle not
must arrange for the return meeting specified standards of
shipment of the damaged form, fil, or function will be
5.54/16 products, corrected by authorized dealer.
NJPA reserves the right to NIPA may request factory visit to
request and test view manufacturing processes and
equipment/products and related operate available products.
services and seck clarification
6.13/19 from Proposers.
Performance bond. Not industry applicable.
7.5/24

Proposer’s Siguature:

Form C

Date; j‘/?c /[{

e
IZY gf((p



EXCEPTIONS TO PROPOSAL, TERMS, CONDITIONS,
UEST

AND SOLUTIONS REQ

Company Name: Peterbilt Motors Company

Any exceptions to the lerms, conditions, specifications, or proposal forms oontained In this RFP must be noted In wrlting

and included with the Proposer’s response, The Proposer acknowledges that the exceptions listed may or may not be
acoepted by NJPA or included in the final contract, NIPA will make reasonable cfforts to accommodats the listed

exceptions and may olarify the exceptions in the appropriate section below.

Section/page Term, Condition, or Specification Exception

Vendors must report at least Peterbilt Motors Company will
quarterly the total gross dollar report quantity of units purchased
volume of all products and under the program to reflect
services purchased by NJPA proposed rebate op per unjt basis,
membors as It applies to this ;

7.7/25 RFP and contract,
Under no circumstances may the Dealers will be notified of any
vendor make unauthorized product susbstitution in the event
substitutions, of'supplier constrainis,

Substitutions will be of equal
- 7.12/6 standard, :

Vendor must supply the names Requests will be limited to specific 1§
and addresses of sourcing parts/assemblies as they relate to
suppliers and sub-contractors as the product being ordered,
part of the purchase order when
requested by NJPA or an NJPA

8.23/29 member,

Proposer’s Signature: o
. NJPA’s clarification 6n excéptions listed dibove: 5 -7 W B et Terd BT LT T e

| 2.7; Thétequired inform

I

v, e LIy )
Ay -
iy :

Farm P, © 5.

N o

. The téquired informtiom must be repotted (NJPA foassure commpliance with Conlédet teris,
. Additionally, this inforimation’is crucipl to NJPA maintaining acturage membe?smP':tEpgéds,:-

7'12 ._.Ie"'fofl_('jwji.lg ci}i(iﬁba_tidn is AcceptedbyN]PA bependmggn_supphqrcoﬂstramts, = '
Peterbilt Motors Company may substitiite specified items with migteridlly equivalent: " °

offerings from other suppliers. Oﬂ'ermg'siihét'_qné ;tiétér_it_a]_l)'r'.diffe_réhﬂy-'will'_h';c__:. i b . s i e
- communicated throtight the dealer network-to thé end-tiger. e 0t TSI
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Form F

PROPOSER ASSURANCE OF COMPLIANCE

Proposal Affidavit Signature Page

PROPOSER’S AFFIDAVIT

The undersigned, authorized representative of the entity submitting the foregoing proposai (the “Proposer™), swears that
the following statements are true to the best of his or her knowledge.

1.

The Proposer is submitting its proposal under its true and correct name, the Proposer has been propetly originated
and legally exists in good standing in its state of residence, the Proposer possesses, or will possess before
delivering any products and related services, all applicable licenses necessary for such delivery to NJPA members
agencics. The undersigned affirms that he or she is authorized to act on behalf of, and to legally bind the Proposer
to the terms in this Contract,

The Proposer, or any person representing the Proposer, has not directly or indirectly entered into any agreement
or arrangement with any other vendor or supplier, any official or employee of NJPA, or aay person, firm, or
corporation under contract with NJPA, in an effort to influence the pricing, terms, or conditions relating to this
RFP in any way that adversely affects the free and open competition for a Contract award under this RFP,

The Proposer has examined and understands the terms, conditions, scope, contract opportunity, specifications
request, and other documents in this solicitation and affirms that any and all cxceptions have been noted in
writing and have been included with the Proposer's RFP response,

The Proposer will, if awarded a Contract, provide to NJPA Members the /products and services in accordance
with the terms, conditions, and scope of this RFP, with the Proposer-offered specifications, and with the other
documents in this solicitation.

The Proposer agrees to deliver products and services through valid contracts, purchase orders, or means that are
acceptable to NJPA Members, Unless otherwise agreed to, the Proposer must provide only new and first-quality
products and related services to NJIPA Members under an awarded Contract.

The Proposer will comply with all applicable provisions of federal, state, and local laws, regulations, rules, and
orders.

The Proposer understands that NJPA will reject RFP proposals that are marked “confidential” (or “nonpublic,”
etc.), either substantially or in their entirety. Under Minnesota Statute §13.591, Subd. 4, all proposals are
considered nonpublic data until the evaluation is complete and a Contract is awarded. At that point, proposals
generally become public data, Minnesota Statute §13.37 permits only certain narowly defined data to be
considered a “irade secret,” and thus nonpublic data under Minnesota’s Data Practicss Act,

The Proposer understands that it is the Proposer’s duty to protect information that it considers nonpublic,
and it agrees to defend and indemnify NJPA for reasonable measures that NJPA takes to uphold such a

data designation.

[The rest of this page has been left intentionally blank. Signature page below]
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By signing below, Proposer is acknowledging that he or she has read, understands, and agrees to comply with the terms
and conditions specified above.

Company Name: ?CA“S’ Y Madens C’!#al"‘\'

Address: __\") 40  \Nsaghnel Shet

City/State/Zip: an&n. TN 6708

Telephone Number: _{s 1$'— 87~ S8

E-mail Address: ) ocor, CoMm

Autharized Signature:

Authorized Name (printed): M&_ :

Title: _petenal Tluet Soles Manags

Date: __ogla it

Notarized

a1 CATHERINE ELIZABETH JUDE

ﬁ Nolary Public

Minnesota
(_ } My Commission Expires
L Jan 31, 2021
Subscribed and sworn to before me this 2 { 5% day of A\ a2y C4~ 20 L \p
>4

Notary Public in and for the County of _4\p 7 1n-¢_in W a State of __pM ) ]

My commission expires: )@ \~ Ua_\*\_lr Coul | 4 2029

Signature: C. (\J,. \achf
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PROPOSER QUESTIONNAIRE
Payment Terms, Warranty, Products and Services, Pricing and Delivery, and Industry-Specific Questions

Proposer Name: Pelerbili Motors Company

Questionnaire completed by: Jameson Griffis

Payment Terms and Fipancing Options

1

2)

3)

4)

What are your payment terms (e.g., net 10, net 30)? Negotiated by Dealer.

Do you provide leasing or financing options, especially those oplions that schools and governmental entities may need
to use in order to make certain acquisitions? Finance and leasing options are available through PACCAR Financial
Corporation.

Briefly describe your proposed order process. Please include enough detail to support your ability 1o report quarterly
sales to NJPA. For example, indicate whether your dealer network is included in your response and whether each dealer
(or some other entity) will process the NJPA Members’ purchase orders. All equipment specifications will be peneraled
by the selling dealer. The order for the equipment will be placed by the selling dealer to Peterbill Motors Company
along with an identifying sales code. This sales code is searchable in the Peterbilt orders database and will allow (he
unii(s) 1o be identified as NJPA Member order.

Do you accept the P-card procurement and payment process? If so, is there any additional cost 10 NJPA Members for
using this process? Payments terms are negotiated between directly between customer and dealer.

Warranty

5)

6)

Describe in detail your manufacture warranty program, including conditions and requirements to qualify, claims
procedure, and overall structure. You may include in your résponse a copy of your warranties, but at a minimum please
also answer the following questions.

Do your warranties cover all products, parts, and labor? See warranly quick reference attachments,

¢ Do your warranties impose usage restrictions or other limitations that adversely affect coverage? Warranty
limitation are based on lime and/or mileage for the vehicle and time/mileage/engine hours for the engine
and aflertreatment system that start from the ori ginal Date-In-Service of the vehicle.

* Do your warranties cover the expense of technicians® travel time and mileage to perform warranty repairs? Towing
or Road Call to the vehicle location is allowed under the Standar Engine Warranty. The Standard On-
Highway Vehicle Warranty does not include towing or road call provisions. An extended towing coverage
plan is offered separately for the vehicle.

¢  Arethere any geographic regions of the United States for which you cannot provide a certified technician to perform
warranty repairs? How will NJPA Members in these regions be provided service for warranty repair? All
warrantable repairs can be performed by any authorized Peterbilt service location in North America.

»  Will you cover warranty service for items made by other manufacturers that are part of your proposal, or are these
warmanties issues typically passed on to the original equipment manufacturer? OEM parts must be used in all
warrantable repairs.

*  What are your proposed exchange and return programs and policies? Exchanges and relurns are addressed by dealer
policy.

Describe any service contract options for the items included in your proposal. Full and modified ervice contract oplions
are available through Pacl ease



Pricing, Delivery, Audits, and Administrative Fee

7} Describe your pricing model (e.g., line-item discounts or product-calegory discounts). Provide detailed pricing data
{including standard or list pricing and the NJPA discounted price) on all of the items that you want NJPA (o consider
as part of your RFP response. Provide a SKU for each item in your proposal. (Keep in mind that reasonable price and
producl adjusiments can be made during the term of an awarded Contract. See the body of the RFP and the Price and
Product Change Request Form for more detail.) See Attachment

B) Please quantify the discount range presented in this response. [For example, indicate that the pricing in your response
represenls is a 50% percent discount from the MSRP or your published list. See Attachment.

9) The pricing offered in this proposal is

a. the same as the Proposer typically offers 1o an individual municipality, university, or school
district.

b. the same as the Proposer typically offers to GPOs, cooperative procurement organizations, or
slate purchasing departments.

X __ c. better than the Propaser typically offers to GPOs, cooperative procurement organizations, or
state purchasing departments.

d. other than what the Proposer typically offers (please describe).
10) Describe any quantity or volume discounts or rebate programs that you offer. Pricing offered assumes volume discount.

11) Propose a method of facilitating “'sourced”™ products or related services, which may be referred to as “open market”
items or “nonstandard options™, For example, you may supply such items “at cost” or “at cost plus a percentage,” or
you may supply a quote for each such request. Sourced goods may be supplied at cost plus 10% at parlicipating dealers.

12) ldentify any total cost of acquisition costs that are NOT included in the pricing submitted with your response. This cost
includes all additionai charges that are not directly identified as freight or shipping charges. For example, list costs for
items like installation, set up, mandatory training, or initial inspection. Identify any parties thal impose such costs and
their relationship to the Proposer, Pricing will not include federal excise tax or any other slate, local, or other use taxes,
Pricing includes shipment of chassis from the point of manufacture to a single destination in the contiguous United
States and Canada.

13) If delivery or shipping is an additional cost to the NJPA Member, describe in detail the complete shipping and delivery
program. Peterbilt Motors Co. standard freight rate will include shipping to one destination in the contiguous United
States and Canada,

14) Specifically describe those shipping and delivery programs for Alaska, Hawaii, Canada, or any offshore delivery,
Peterbilt Motors Co. will provide chassis delivery from manulacture at standard freight rate ($2,125) will include
shipping to one destination in the comiguous United States and Canada, Shipping vutside of contiguous United States
can be arranged at additional costs based on time requirements and shipping methods.

15) Describe any unique distribution and/or delivery methods or options offered in your proposal. Peterbilt Molors
Company has relationships with select tractor uplittting/body vendors located near its production facilities. These
vendors are able to pick up the chassis to perform upfitting and retwm the chassis (o Peterbilt afier the modifications are
complete. Peterbilt will then ship the chassis 1o its final destination without additional shipping charges,

16) Please specifically describe any seif-audit process or program that you plan to employ to verify compliance with your
proposed Contract wilth NJPA. This process includes ensuring that NJPA Members obtain the proper pricing, that the
Vendor reports all sales under the Contract each quarter, and that the Vendor remits the proper administrative fee to
NIJPA. All Pelerbilt orders are entered into the production schedule using sales codes that identify required parts,
options, and special pricing requirements. NJPA will be provided a unique sales code that will identify NJPA member
orders. A self audit will be performed quarterly by searching the Peterbill internal database for orders with the NJPA
sales code that identiftes the order as originating from a NJPA member. It will be the NJPA member's responsibility 1o
ensure Lhat the sales code is applied 10 the order. This can be accomplished by reviewing the specification provided by
the dealer. The specifications will list all sales codes associated with the order. This ensures that the NIPA member



to ensute that the sales code is applied to the order. This can be accomplished by reviewing the specification provided
by the dealer. The specifications will list all sales codes associated with the order. This ensures that the NJPA member
receives correct pricing and that NJPA s awarded the administrative fee. If the code is not placed on the order, the
order will be considered as a smndard order and pricing or administrative fee will not be guaranteed. Dispules
regarding order credit will be limited to the prior quarter's repotting period.

17) Identify a proposed administrative fee that you will pay to NJPA for facilitating, managing, and promoting the NJPA
Contract in the event that you are awarded a Contract. This fee is typically calculated as a percentage of Vendar’s
sales under the Contract or as a per-unit fee; it is not a line-item addition to the Member’s cost of goods, (See RFP
Section 6.29 and following for details.) Peterbilt Motors Company will issue a $500 credit per chassis ordered to
NJPA. The credit will be issued quarterly. Al credits will be dependant upon and identified by the required NIPA
sales code being attached to the order, Credit disputes will be limiled to previous quarter.

Industry-Specific Questions

18) Describe any manufacturing processes or material specification-related attributes that contribute to ckassis strength,
durability, and reliability, and that differentiate your offering in the marketplace.

Standard 120,000 psi trame rails custom dritled per specification with Huck Bolt fusteners. Huck Bolts offer 5x
fatigue strength of standard nut/bolt assemblies. Peterbilt frames use industry leading air & electrical routings to
minimize service issues and extend truck life.

19) Describe any manufacturing processes or maferial specification-related attributes that contribute to cab strength,
durability, and driver safety/usability, and that differentiate your offering in the marketplace,

Peterbilt trucks are standard with an ali albminum a lightweight, corrosion resistant cab. Piano-style door
hinges maintain door aligiunent and bulkhead-style doors increase cab strength, Stainless steel grill offers
additional protection to engine and cooling system components from road debris and impacts. The Metton
hood on Peterbilt conventional medium duty conventional and vocationul madeals offer superior flexibility
and resistunce to cracking. The advantage of Metton over fiberglass hoods increases at exireme
temperatures. Two stage paint (base coat + clear coat) robotic paint process that ensures even application
and maintains the Jongest lasting color brightness and shade resulting in less paint/corrosion relaied
maintenance items.

20) Describe any serviceability attributes (such as remote diagnostics) that your proposal contains. Please indicate which
of these attributes are considered “industry-expected attributes” and which you believe are “vendor differentiators.”

Peterbilt is an industry leader in technology and innovation, Although remote dingnostics have been available in the
market for some time, Peterbilt’s SmartLing. is an improvement over other offerings in tha marketplace, SmartLing
addresses feedback from customers regarding remote diagnostic issues and funciontality limitalions. SmartLing
provides instant data to fleet managers regarding the health status and location of the unit, SmartLing enables the feet
manager to provide instruction to the driver of how to praceed during a maintenance event. Petetbilt also offers and
dash mounted infolainment system, This system can be used Lo control audio/visual, view cameras, navigation, truck
data, and integrated EOBR systems. Peterbilt's Driver Performance Assistant can provide efficiency faedback to
drivers. This system monitors the driver’s braking, accelerating, etc. 1o suggest ways Lo incresse fuel economy.

21) Provide any market data supporting the {ongevity and reliability of your propesed solutions.

According 10 R.L. Polk data 1985-2013, 94% of all Pelerbill class 6/7 trucks and tractors were still in operation. 97%
of all Peterbilt class 6/7 rucks and tractors were still in operation from 1998-2013. Peterbllt class 6/7 trucks and
tractors achieved the highest percentage of unirs in operation with the fowest ranked competitor at 68% and 83%
respectively.

22) As a percentage of your total units sold over the past three years, what portion are day cabs? ~50%
23) What is your parts order fill rate? ~99%
24) What is your US market share? Canadian share (if any)? Medium Duty 7.5% and Heavy Duty 13.1% |

Signature: }%’ Date: & (3¢




